Pricing Alignment




1. Review your package and really feel into the VALUE of it. 
2. Write down the 5 top Benefits:
1. __________________________________________
2. __________________________________________
3. __________________________________________
4. __________________________________________
5. __________________________________________
3. What is the first number you can think of charging?
Write it down here: $________________________
4. What is the MOST you can really see yourself charging? 
Write it down here: $________________________
5. What is the price in the middle of those 2 numbers?
Write it down here: $________________________
6. What is the price do you REALLY feel it’s worth?
Write it down here: $________________________


Choose Your Right NOW Price: $_______________________________


The “Double Solid” Test:
When you think about the value and benefits of your program/package, you want to think to yourself “wow, it’s actually worth DOUBLE that!”
This is the solid alignment we want you to feel.



Does your Right NOW Price pass the “Double Solid” Test? 	   Y / N
If not, what price does pass the “Double Solid” Test? $____________
Final Right NOW Price: $_______________________________


Right NOW Price: $_______________________________
“Double Solid” Test?  Y / N



After 3 or more new clients at your Right NOW Price:
Next Level Price: $_______________________________
“Double Solid” Test?  Y / N



After 3 or more new clients at your Right NOW Price:
Stretch Level Price: $_______________________________
“Double Solid” Test?  Y / N

	[image: ]
	www.sparklingresultscoaching.com
© 2014 Sparkling Results



image1.png
Qg Restlts





Pricing Alignment

1. Review your package and really feel into the VALUE of i,

Wiite down the 5 top Benefits:

3. Whatis the frst number you can think of charging?
Wiite it down here: .

What s the MOST you can relly see yourself charging?
Wite it down here: .
5. Whatis the price n the middle of those 2 numbers?
Wite it down here:
6. What i the price do you REALLY feel its worth?

Write it down here:

ety hesits g i




